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Abstract

In the light of the modern scientific development and the technical,
economic and commercial progress that affected the various fields of our
life and the e-commerce transactions, it has introduced negotiation phase
as one of the most important and riskiest phases, wherein the terms of the
future contract are mutually agreed upon in order to draft the contract based
on the mutual agreement of the negotiators.

Due to the existing regulatory default regarding the phase of negotiations
In e-commerce contracts in terms of their concept and legal nature as well
as the provisions governing them, legal questions may arise about the
legality of this phase, most importantly the issue of interrupting the phase
of negotiations with ill intention or without a legitimate reason.

This study sheds the light on this important subject in order to keep pace
with the rapid development in modern electronic means, economy and
trade at the present time, henceforth the problem of the research discusses
the regulation of this phase.

The study resulted some important outcomes and recommendations, most
importantly the Saudi regulator explicitly doesn’t approve the negotiation
phase in e-commerce contracts, and it is not legally regulated in the e-
commerce system and its executive bylaws or in the electronic transactions
system and its executive bylaws up to the present time. The most important
recommendations include proposing a draft law that is strictly regulating
the negotiation phase in e-commerce contracts using specialized technical
cadres in the electronic field and legal jurists in drafting legal articles, since
the responsibility in the negotiation phase requires the regulator to interfere
to provide for it, failing which, it will only remain paper work in e-
commerce contracts.



